3 TOP TIPS ON THE
BEST & WORST
PLACES TO NETWORK
TO GROW YOUR BUSINESS

Every day there are dozens of choices on where you should spend your
time networking. Some groups are more productive than others – and we
only have so many hours in a day, so I wanted to give you my best and
worst places to network to grow your business.
Now these are my opinions based on years of attending many types of
events, groups, associations, etc. Each of you may have a favorite or
something that works wonderfully for you which is great! I will mention
some names of my fav groups, but mostly I want to give you the traits of
the best (and worst) places to network.

Best Places to Network
# 1 Industry Trade Groups and Associations where your target
customers hang out.
>

>

>

>

There are local, state and national associations for just about
every industry out there and they provide direct access to
many people that may never attend other general member
organization functions.
Doctors don’t go to networking events, but they will attend
association functions where you may be able to hobnob with
them directly.
You can also learn a lot about the issues that your target
customers may be having (and create solutions to help them
solve these problems).
This is where a little more investment of your time and funds
could rate a HUGE return on your investment.
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# 2 Mastermind Groups
>

>

In my opinion there is no higher level of networking and
relationship building than sharing best practices and
supporting other business owners in a mastermind forum.
Whether it’s online or in person, high level or startups,
masterminds are where you can shine, learn and build
amazing long-term relationships.
There are many types of mastermind groups, find one that fits
your schedule, needs and budget. It is one of the best tools
for your business – ever.

# 3 Chambers and other General Business Organizations
> Chambers and other groups provide a multitude of events
where you can network with professionals across many
industries. You never know who you may meet, and the
investment is usually under $400 for the entire year.
> I know people that aren’t fans and people that would never be
without a Chamber membership. It really depends on who
your customer is and how much time you want to spend
working various events.
> Opportunity is everywhere, you never know who the people
you meet know, so even if your target customers don’t go to
Chamber events, people that know your target customers do!
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Worst Places to Network
# 1 Wherever You Are The Most Successful Person in The Room.
> I love to help everyone, but if the group you are attending is full
of unmotivated, angry or struggling people, then it’s time to find
another group. All these groups will do is suck the positive
energy out of you or take up a ton of your time with no return
on investment.
> It’s great to help people, but with only limited hours in the day
you have to do what best for you, your business and your
family.
> You can be the most successful in a group of very positive
people, which is awesome. Devote some time to help them with
their businesses, but if there is no possible return on your
investment then you have to limit it so you can also focus on
higher returns for your time. I don’t mean to sound callus, but
it’s the truth.
#2

“Leads Groups” where you are giving but not receiving.
> There are so many great leads groups out there that are full of
vibrant, awesome people who are sharing introductions and
growing together. And then there’s the groups where all you do
is give, give, give and never receive.
> MOVE ON! Stop wasting your time and find a group of positive
people that can provide you with the same opportunities you so
freely give. Make the break – I know it can be hard, but you
have to do what’s best for you!
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#3

Drinking Events Disguised as "Business Networking Events"
> I walked into a “networking” event one time and the hostess was
drunk and simply welcomed me and handed me my free drink
tickets. The event reminded me more of “meat market” for dating
rather than a business networking event.
> I love to have fun, but if the event’s headline is FREE BEER, then
it is more of a social than a place to build solid connections.
> Morning events seem to have more established professionals
than lunch or evening events. This varies but most business
owners are early risers and would rather attend breakfasts than
lunches or after hours.

I know people will agree or disagree with my opinions listed above. You
have to find what works best for your business, connect and follow up to
create opportunity. Whatever you do, the fact that you are out there
doing it while others are sitting on their butts at home already gives you
a huge leg up! Congrats!
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